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For Q3, EMEA sees declines in both server shipments (54800 units less, a -7.2% decline) and
revenues ($2.8bn with -4.3% decline) Gartner reports-- performance the analyst describes as
no less than a "downward spiral."

  

According to Gartner Q3 2013 is the 9th consecutive quarter of dropping revenues and the 8th
for shipments. Server revenue across the region is also the lowest for over 15 years, making out
an increasingly contracting server market. W. and E. Europe both see revenue declines at
-4.8% Y-o-Y and 13% Y-o-Y respectively, while MEA is the only region showing growth at
12.1% Y-o-Y.

  

  

EMEA x86 server revenues drop by 0.1%, RISC/Itanium UNIX revenues fall by -29.4% and
Other CPU sees 15.2% growth. Non-x86 platforms suffer from platform migration, although the
RISC/Itanium UNIX platform is the worst hit.

  

“Q4 is typically the strongest quarter of the year for these platforms, but even a strong end to
the year will not change the long term downward trend,” the analyst remarks.

      

When it comes to vendors, only 2 from the top 5 grow in revenues-- HP retains revenue
leadership, with revenue growth reaching 1.1% Y-o-Y. IBM follows with revenues dropping by
-19.2% as the positive effects of its mainframe refresh diminish, while 3rd placing Dell sees
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revenues dropping by -8.5%.

  

  

At 4th place Fujitsu is the other vendor seeing revenue growth (1.5%), followed by Oracle and
Cisco. While at 6th place Cisco sees double-digit shipment growth through blade server
success.

  

“Weak demand continues to make EMEA one of the hardest regions for server vendors to do
business in,” Gartner says. “The market is resetting itself to a new level with architectural shifts
making life very challenging for vendors that have relied on high-end platforms in the past. The
ongoing economic weakness plays its part here, but there is also a broader shift taking place
that brings a new set of competitive challenges. Q4 2013 is also expected to be weak, making
2013 a year to forget for most server vendors.”

  

On a global scale shipments reach 2.5 million with 1.9% Y-o-Y growth while revenues drop by
-2.1% Y-o-Y to $12.3 billion. “The WW server market remains in a relatively weak performance
mode as we move through H2 2013,” the analyst remarks. “There were only three regions that
exhibited positive vendor revenue growth. They were Canada, MEA at 12.1% and the US. In
shipments, MEA had the greatest increase at 13% compared to Q2 2012.”

  

Go  Gartner Servers Quarterly Statistics WW
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